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Synopsis

A framework for anticipating and managing cultural differences at the negotiating table In today’s
global environment, negotiators who understand cultural differences and negotiation fundamentals
have a decided advantage at the bargaining table. This thoroughly revised and updated edition of
Negotiating Globally explains how culture affects negotiators’ assumptions about when and how to
negotiate, their interests and priorities, and their strategies. It explains how confrontation,
motivation, influence, and information strategies shift due to culture. It provides strategic advice for
negotiators whose deals, disputes, and decisions cross cultural boundaries, and shows how to
anticipate cultural differences and then manage them when they appear at the negotiating table. It
challenges negotiators to expand their repertoire of strategies, so that they are prepared to
negotiate deals, resolve disputes, and make decisions regardless of the culture in which they find
themselves. Includes a review of the various contexts and building blocks of negotiation strategy
Explains how and why negotiation may be practiced differently in different cultures and how to
modify strategy when confronted with different cultural approaches Explores the three primary
cultural prototypes negotiators should understand Negotiating Globally is ideal for those relatively
new to negotiation, particularly in the global arena, and offers an overview of the various contexts
and tactics of negotiation strategy. Written by an award-winning negotiation expert, this book

provides an ideal framework for any and all global negotiations.
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Customer Reviews



Jeanne Brett provides a clear, detailed summary of the emerging research on the three major ethnic
cultures around the globe, showing how each influences negotiation in ways we are just beginning
to understand. She ties together state-of-the-art approaches on negotiation with leading-edge
theories on global cultures. | found her explanations and examples very helpful in furthering my
understanding of this complex area, especially in the first three chapters. Highly recommended for

anyone seeking to enhance their knowledge of the field.

This book is simply excellent for all those professionals and students who are looking for a deep

and precise overview on negotiation and dispute resolution.

Really awesome book about negotiating across cultural boundaries.

Download to continue reading...

Negotiating Globally: How to Negotiate Deals, Resolve Disputes, and Make Decisions Across
Cultural Boundaries (Jossey-Bass Business & Management) Conflict Management for Managers:
Resolving Workplace, Client, and Policy Disputes (Jossey-Bass Business & Management) Beyond
Winning: Negotiating to Create Value in Deals and Disputes The Essential Workplace Conflict
Handbook: A Quick and Handy Resource for Any Manager, Team Leader, HR Professional, Or
Anyone Who Wants to Resolve Disputes and Increase Productivity Negotiation Boot Camp: How to
Resolve Conflict, Satisfy Customers, and Make Better Deals Business Negotiation: 20 Steps To
Negotiate With Results, Making Deals, Negotiation Strategies, Get What You Want, When You
Want It, Achieve Brilliant Results, Negotiation Genius, Leadership The Jossey-Bass Handbook of
Nonprofit Leadership and Management (Essential Texts for Nonprofit and Public Leadership and
Management) Deep Change: Discovering the Leader Within (The Jossey-Bass Business &
Management Series) Facilitator's Guide to Participatory Decision-Making (Jossey-Bass Business &
Management Series) Negotiating the Impossible: How to Break Deadlocks and Resolve Ugly
Conflicts (without Money or Muscle) Negotiating the Nonnegotiable: How to Resolve Your Most
Emotionally Charged Conflicts Constructing Walking Jazz Bass Lines, Book 1: Walking Bass Lines-
The Blues in 12 Keys Upright Bass and Electric Bass Method Negotiate For Life: Practical
Applications for Negotiating Career Choice and Development: Applying Contemporary Theories to
Practice (Jossey-Bass Management Series) The Complete Guide to Mergers and Acquisitions:
Process Tools to Support M&A Integration at Every Level (Jossey-Bass Professional Management)
The Jossey-Bass Handbook of Nonprofit Leadership and Management The Seven Faces of

Philanthropy: A New Approach to Cultivating Major Donors (Jossey-Bass Nonprofit & Public


http://ebooksperfect.com/en-us/read-book/LnAoG/negotiating-globally-how-to-negotiate-deals-resolve-disputes-and-make-decisions-across-cultural-boundaries-jossey-bass-business-management.pdf?r=OOu6uUzHeRXoghHTrByZiqbVwEwv3GjxciHu45Jwpn46J03Q2f9%2BaPn6AgWld1to

Management Series) Business Plan: Business Tips How to Start Your Own Business, Make
Business Plan and Manage Money (business tools, business concepts, financial freedom, ... making
money, business planning Book 1) Service-Learning Essentials: Questions, Answers, and Lessons
Learned (Jossey-Bass Higher and Adult Education Series) Serious Electric Bass: The Bass Player’s

Complete Guide to Scales and Chords (Contemporary Bass Series)

Dmeca


http://ebooksperfect.com/en-us/dmca

